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 CBTS Solution Results 

 

¶ Client was unhappy with  

expensive, inflexible MPLS  

service that connects 17  

locations.  

¶ Struggled with slow Internet 

speeds due to large central 

shared services, hosted via 

the cloud.  

 

¶ Network as a Service  

improved functionality and 

efficiency across multiple  

locations.  

¶ Provided significantly  

reduced costs, number of  

deployments, and issue  

resolution time.  

¶ Will end technology  

obsolescence by building 

hardware refresh into the  

solution lifecycle.  

 

¶ Time to open a new store/

location has been reduced 

by 66%. 

¶ Network costs have been 

reduced by 87%.  

¶ Improved Internet speeds 

have been increased  

by 10x.  

¶ Realized cost savings  

of operational labor up  

to 30%. 

Client:  

Manufacturing (Concrete)  

Client is a full -service concrete contracting company with a unique service model designed to support 

career growth and keep workers close to home. The client builds strong teams that deliver exceptional 

customer service in their towns. They become part of the community, not only by helping create durable 

concrete structures, but also through their involvement. CBTS, a sister company of OnX, provided a  
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Case Study  

Network as a Service (NaaS)  
 


